
“The content in this newsletter is for information only.  The information is of a general nature and does not constitute financial advice or other 
professional advice.  Before taking any action, you should always seek financial advice or other professional advice relevant to your personal 
circumstances.  While care has been taken to supply information in this newsletter that is accurate, no entity or person gives any warranty of 
reliability or accuracy, or accepts any responsibility arising in any way including from any error or omission”.  

 

  

THE BRIGHT—LINE TEST 

Introduced to New Zealand in 2015, the bright-line test originated as an attempt to tighten 
rules around property investment. Since then, New Zealand’s housing crisis has worsened 
which has resulted in the government’s recent changes to the bright-line test.  
What Is The Bright-Line Test?  
Essentially, the bright-line test enables the Government to charge income tax on any profit 
that is made when a property is sold within a stipulated time frame.   

The bright-line period begins on the date that the property’s record of title is registered with 
Land Information New Zealand and ends when you enter into an unconditional Sale and 
Purchase Agreement for the sale of the property.  
Key Time Frames  
In determining what bright-line test applies to, you need to determine when the property 
was acquired. This is generally the date you signed the sale and purchase Agreement.  

If you acquired the property:  
• before 1st October 2015, the bright-line test does not apply.  
•  between 1st October 2015 and 28 March 2018, the 2 year bright-line test applies. So 

if you sell within 2 years you will pay tax.  
•  between 29 March 2018 and 26 March 2021, the 5 year bright-line test applies. So if 

you sell within 5 years you will pay tax.  
•  after 27 March 2021, the 10 year bright-line test applies. So if you sell within 10 years 

you will pay tax.  
Exemptions To The Bright-Line Test  
Family Home  
The bright-line test generally does not apply when the property you are selling is your main 
family home. Essentially, this means you will not be taxed on any profit that is made.  If you 
acquired the property before 27 March 2021 and you used the property for 50% of the time 
as your main family home then the exemption applies, and you do not have to pay tax. If you 
acquired the property after 27 March 2021 the rule slightly differs. If the property is used in a 
way that is not for the family home for more than 12 months, then you will have to pay tax 
proportionately on the time the property was not used as your family home.    

Whether your property is classified as your main family home is not always clear cut. For this 
reason, it is pivotal that you contact your lawyer or your accountant before selling.  
New Build Dwellings  
As an incentive to generate more new build dwellings, the Government has determined that 
new builds will only be subject to a 5 year bright-line period rather than 10 years. However, 
there is no definition of what a ‘new build’ is yet.  

A new build could cover the following situations:  
•  when you purchase off the plan (i.e land and building package) from a developer.  
•  when you buy land then build and a Code of Compliance issue arises within a year of 

settlement.  
•  when one dwelling is converted into multiple dwellings.  
•  when a commercial building is converted into residential units.  

The above examples are purely speculative, and we await confirmation of the ‘new build’ 
definition in due course.                                                            — Hannah Cullen, Collins & May 

The new Public Holiday for Matariki has been announced 
by the Government and the dates for the coming 30 years 
set.  The first Matariki holiday will be Friday, June 24th 
2022, with the annual Public Holiday always being 
observed on a Friday. All the usual entitlements and rules 
will apply to this date from 2022. 
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Last week, Chinese government officials unveiled tough new limits on the amount of time young Chinese people can spend playing online games. The 
restrictions come amid a crackdown on pop culture icons and follows moves to sharply limit after-school tutoring. From now on, Chinese regulators 
said, they would effectively ban minors—those under 18 years old—from playing online videogames from Monday to Thursday and restrict them to 
one hour of gaming on the other three nights of the week plus public holidays. 

 Everything is relative 
John D Rockefeller (one of the   
richest men in the world at one 
stage) was asked how much 
money was enough and he said, 

“Just a little bit more.” 
Everyone, at every income 
level, tends to feel the same. 



Our Disclosure Statement required under new legislation commencing 15 March 2021 is available on our website www.mackay.co.nz  

 SPIKE IN INVESTMENT SCAMS SINCE START OF COVID-19 

“I accidentally swallowed some Scrabble tiles and now I’m 
experiencing constant vowel movements.  The next trip to the 
bathroom could spell disaster.” 

“Far and away the best prize that life has to offer is the 
chance to work hard at work worth doing.”  
             — Theodore Roosevelt 

Investment Objective and Strategy  
The Booster Private Land and Property Fund's (PLPF) investment 
objective is to provide investors with a complementary and enhanced 
risk / return outcome compared to traditional listed property 
investments. It aims to generate average annual long-term returns of 
about 6.5% (before tax and after all fees, charges and costs) over 
rolling 7 year periods from a combination of income (currently around 
3.2% pa before tax) and capital growth. The fund aims to invest 
primarily in a diversified range of agricultural and horticultural land 
and property in New Zealand, which may be supplemented with 
investments in industrial, commercial and retail properties. The fund 
obtains its property exposure by buying units in the Private Land and 
Property Portfolio managed by Booster. The underlying fund, may 
borrow to invest in more land and properties or to develop land or 
properties already held. The level of gearing can vary between 0-65% 
of the fund's asset value.  

Key Facts 
(as at 31 July 2021) 

Ask your Adviser for a Product Disclosure Statement 

Fund Size  $82.3 million  
Inception Date  7/01/2019  
Manager  Booster Investment Management Ltd 

Supervisor  Public Trust  

Fund Type  Portfolio Investment Entity (PIE)  

Suggested Investment Timeframe                                4 years + 

SPOTLIGHT ON INVESTING—PLFP 

“My wife asked me to stop singing “I’m a Believer” by The 
Monkees because she found it annoying.  At first I thought 
she was kidding.  But then I saw her face…..” 

                    — Mikel Lawrence 

“I’ve missed more than 9,000 shots in my career.  I’ve lost almost 
300 games.  26 times, I’ve been trusted to take the game winning 
shot and missed.  I’ve failed over and over and over again in my 

life.  And that is why I succeed.” — Michael Jordan 

From January to June 2021, the Financial Markets Authority (FMA) received 158 complaints about investment scams and fraud—up 79% 
on the 88 complaints received during the same period in 2020, when the pandemic began, and up 49% on the 106 complaints in the first 
half of 2019. 

As a result, from January to June 2021, the FMA issued 36 public warnings about suspected scams and other non-compliant entities—up 
29% on the 28 warnings issued during the same period in 2020 and up 80% on the 20 issued in the first half of 2019.  

In particular, since the start of the pandemic, the FMA has noted a rise in three new types of scams: 

1. Social media contact scams:  scammers using social media platforms to identify and / or make contact with possible victims—
friending and messaging them, asking questions or making suggestions in post comments, conducting fake surveys. 

2. Romance-investment hybrid scams:  targeting prospective victims on popular dating apps, winning people’s trust with 
sophisticated back-stories and accomplices, before convincing victims to transfer money overseas to buy supposed investments. 

3. Impostor websites:  using the names, logos, addresses, certifications and other details of legitimate NZ businesses, to fool investors 
that the website and / or its manager are part of, or associated with, the legitimate business.  Two recent examples included 
scammers impersonating Kiwifruit company Zespri and derivatives issuer Rockfort Markets. 

Liam Mason, FMA General Counsel, said scammers are taking advantage of the pandemic crisis either by using COVID-19 as part of their 
pitch, or using the economic climate to prey on peoples’ fears and desires. 

“Scammers are constantly looking to evolve their approach and this treacherous trio of scams can be sophisticated. The red flags are not 
always obvious.  Scammers want to be believed and are wiling to play the long game to gain your trust over several months”, he said. 

“We strongly encourage New Zealanders to only deal with locally-registered entities and if you see an investment opportunity, step back 
and ask yourself if this is real.  Don’t be rushed, be sceptical and ask lots of questions.” 

Mr Mason said some of the signs of a scam included little or no information in writing, asking for payments via unusual platforms, 
continually requesting money and exerting pressure.  More information about how to spot investment scams can be found on the FMA 
website www.fma.govt.nz.                   — Financial Markets Authority 

 RECYLCLING & WASTE DISPOSAL - USA 

Packaging generates a lot of waste and manufacturers should foot 
the bill for getting rid of it, says environmental science experts, 
Jessica Heiges & Kate O’Neill. 

Most consumers don’t pay much attention to the packaging that 
their purchases come in, unless it’s hard to open or the item is over-
wrapped.  But packaging accounts for about 28% of US municipal 
solid waste and only 53% of it ends up in recycling bins, and even 
less is actually recycled. 

Until 2018 the US exported huge quantities of recyclable materials, 
primarily to China.  Then China banned most foreign scrap imports 
and Vietnam followed suit, triggering waste disposal crises in 
wealthy nations. 

Some US states have laws that make manufacturers responsible for 
particularly hard-to-manage products, such as electronic waste, car 
batteries, mattresses and tyres. 

Maine & Oregon have enacted the first state laws making 
companies that create consumer packaging, such as cardboard, 
plastic and food containers, responsible for the recycling and 
disposal of those products too.  These measures shift waste 
management costs from customers and local municipalities to 
producers. 

Now, researchers who study waste and ways to reduce it are 
excited to see states moving to shift responsibility, spur innovation 
and challenge existing extractive practices. 

Heiges & O’Neill see producer-pay schemes like the Maine & 
Oregon laws as a promising response that could help catalyse 
broader progress towards a less wasteful economy.  — McEwen Report 


